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1 IIw¢ amoktovue «Emyeipnuatikng Alopatikotnta»;

> O oT1OX0G JaAg €ival va KaTavornoouue (Ta Bacika)...

[1olo €ival To Opaua TNG ETMIXEIPNONS HAG

[Mw¢ douAeuel N tTixeipnonN Hag (TTwe dNUIOUPYEI agia)
[Mola gival n ayopd PaAg, TTolol Ol AUECO KAl EJPETA EUTTAEKOUEVOI UaGC
[Tolo¢ €ival 0 avTaywviouog Jag

[Toleg gival o1 TAoEIC TG ayopdg Pag

[Mola €ival Ta KpioIJa CUCTATIKA ETTITUXIOC MOC

[Mola ival Ta TTPOIOVTA PAG KAl TTold €ival N atrodoar] Toug
[Mola €ival Ta OIKOVOUIKA JOG OTOoIXEID

[Mola gival n oTpaATNYIKA MOG

Me 11010 TPOTTO UTTOPEI N TEXVOAOYiIa va pag Bondnoel
[Moio gival To SWOT pag

[Mw¢ YTTOpOoUNE va avaTrTuxBouue
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2 'Opapa — ATtooTtoAn (1] TO «ylati» Hag eyeipnonc

1. KaBe emixeipnon €xel Tov Adyo ‘UtTapgng’
mg.

2. Eival onpavtikoé va ¢€poupe 1o Purpose (To
yiaTi) €101 WOTE va AavaAUOOUUE KAAUTEPQ
TNV ETTIXEipNON.

3. H ogipa Ba mpétrel va givarl rpwrta 1o Why,
META TO HOow Kai TeEAeuTaio To What.

Acgite

https://www.youtube.com/watch?v=Wb8KpHq

UStg (Simon Sinek, Start with why)
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https://www.youtube.com/watch?v=Wb8KpHqU5tg
https://www.youtube.com/watch?v=Wb8KpHqU5tg

Ta evowa@epoueva uepn (Stakeholders) ko yratt
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Stakeholders — n Aoywn

Ta evdlagepopeva pépn (stakeholders) upiag emxeipnong €ival TTOAU onuavTiKa
01011 KAI evoiagpépovtal KAl ptropouv va €TnNPEACOUV MIa €TTIXEIpNON. 2TV
ETTIXEIPNUATIKA OIOPATIKOTNTA TO ONMAVTIKO €ival va CEPOUME TTOIOI €ival, TTOIOI
EMTTAEKOVTAI KAl TTOIO €ival TO EVOIAQEPOV TOUG £TOI WOTE VO HTTOPOUME VA TOUG
IKOVOTTOIOUHE OAOUG.

[0 TTapAdEIYUA, EMTTAEKOUEVOI Eival O UTTAAANAOI uia¢ emixEipnong, ol UETOXOl, Ol
IToounBeuTéEC, n KUBépvnon, n 1pdmels¢ kal GAAol. H OUvapR TOUug OHWG
OI10PEPEI ATTO OPYAVIOHO OE OPYAVIOHMO avaAAOya PE TNV TTEPITITWON.

Acite TNV €TOPEVN dlAPAVEIQ VIO VO TOUC XOPTOYPOAWPROETE avaAoya pE TOV
OPYAVIONO TTOU AVAAUETE.
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Xaptoypa@non teov evolag@epouevev: Mendelow -

JTOL0G EMNPEALETAL ATTO TIC AAAAYEC

Xaunii Yy
4 >

XapnAn ,
E [MaBnTIKOI .
, @€&éANouv
EAGXIOTN EVILEPWON
TTPOCTTABEIO
ATTaITOUuV
IKAVOTTOINON
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Ewtepwko eprifparrov — TrovuPaiver EEQ amo tnv

6 ETYELPTOT) HAC.

AUTO €ival Eva TTOAU onUAVTIKO OTOIXEIO
VIO VA €XEI KAVEIC ETTIXEIPNMATIKN
dlopaTIKOTNTA.

Ta OUo TIOAU ONUAVTIKA JPOVTEAQ
avaluonc civai To PESTEL (otnv
ETTOMEVN dlaPAveEIQ) Kal. ..

O avraywviopég — JEOW TOU
MOVTEAOU TwV 5 duvapewy Tou MopTeEp.
O1 eCwrepIKOi TTOPAYOVTEG OEV Egival
KATI TTOU JTTOPOUME va OaAAAGCoupe
gUKOAQ aAAG TTPETTEI va
TTapakoAouBoupe TIC €€eAiceIc TTAVTA
KaBwc¢ Kal TIC TAOEIC TNG AYyOPAc.

z StudySmart’

H ayopd oiuepa (OUVOTITIKA)

VUCA: Volitile, Uncertain, Complex &

Ambiguous

« 2UXVEG aAAayEG...(& Post Covid19)...

« Emkoivwvia...

* [laykoouioTtroinon...

* Internet— TexvoAoyia...

« Big Data

* NE€eC OTPATNYIKEG. ..

«  MIKPEG ETAIPEIEC KA ETTIXEIPNMUATIKOTNTA. ..

* MiKpOC «XpOVvoc» CWNGC TTPOIOVTWY AAAG
KAI eTaipgiwv

e 2 UVEPYOAOIEC

« https://www.youtube.com/watch?v=fbcMP

GyPr8k



https://www.youtube.com/watch?v=fbcMPGyPr8k
https://www.youtube.com/watch?v=fbcMPGyPr8k

7 AAMayeg 010 TEPIPArAov TOV OPpYAVIOUOV - 8 TOUEIC

MoAiTiko (M)

Nouiko (N)
Oikovouiko (O)
Ai1eBveg (A)
Koivwviko (K)
MepiBaAAovTiko ()

TexvoAoyiko (T)

Anpoypa@iko (A)
z StudySmart’ 9



8 O Avtayovionocg oag

¥

0U0

N'VwpIdia JE TOV AVTOYWVIOHO

[lolog €ival 0 AUECOG 1 EVOEXOUEVOG AVTAYWVIOTAG
0ag;

[Tolog Ba pITOopOoUCE EUKOAA VA AVTAYWVICTEI 1) va
ouvepyaoTei yadi oag;

AvayvwpioTe TIC duVATOTNTEC KAl TIC AdUVAMIEG TOU

[Moia gival n dIa@OoPETIKOTNTA OAG;

z StudySmart’

To avTaywvioTIKO TTEPIBAAAOV

« [loia gival n dUuvapn Twv TTEAATWY 0AG;

* T[1oAANEC QOPEC KAVOUE TA TTAPAKATW AGON:

O

O

YTTEPEKTIUNON TWV AVIAYWVIOTWYV

Ayvooupe vEoug TTIBavoU G avTaywvioTES (TO
OTT0i0 OAAACEI KAl TO OIKOVOMIKGA OEOOUEVQ)

YTTEPEKTINOUME TOUG HEYAAOUG AVTAYWVIOTEG
@ewpoupe OTI YWWPICOUUE TN CUMTTEPIPOPA

TWV AVIAYyWVIOTWV Pag
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O1 5 dvvapuerg tov IToptep (Eva pHovrteAo tov

Focus [Pon0a tnv avaivorn touv Aviay®viouov)

Méoa atré pia atrAl avaAuon Twv 5 duvapewyv Tou MopTeEP, n dloiknon HIAG
ETTIXEIPNONG MTTOPEI EVOEIKTIKA VA:

-EVTOTTIOEl OTOIXEIA TTOU KATAOEIKVUOUV ThHV EAKUCTIKOTNTA (N OX1) EVOS KAGOOU
-KAaravonoel KAAUTEPQ, Ta duvard Kkal aduvara onueia tng EmxEipnong Evavri Tou
avraywviouou,

-aAVayvwpIoEl TUXOV EUKAIPIEC Kal ATTEIAEC Kal va TTPOETOILACTEI avaAoya.
-TTPOBAEWEI av Eva VEO TTPOIOV (1) UTTNPETIA) EXEI TIC TTODOOTITIKEC vV Eival

KELOOPOPO aTO UEAAOV

-OIEUKOAUVOEI aTnV ANWnN OnuavTiKwy armro@AacEwy TToU EXOUV va KAVOUV akKOun Kai U
alAayn oTparnyikNg kareuBuvaonc (101K a€ TEPIOOOUS UWNANC TTiEoN¢ AT TOV
avraywviouo).

[lepiooOTEPa OTO https://www.youtube.com/watch?v=0RK_rYUkrzg&t=8s
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https://www.youtube.com/watch?v=oRK_rYUkrzg&t=8s

Taoei¢ kal oTaTIoTIKA

[0 va KOTAVONOETE KOAUTEPQ TNV Ayopd OAG, €ival GNUAVTIKO va UTTAPYXOUV
OTATIOTIKA, KAADIKEG HEAETEC KABWIC KAl EPEUVEC OXETIKA UE TNV AYOPACTIKI dUVANN
TWV TTEAQTWY O€ OUYKEKPIMEVEG AYOPEG, EVW TTOAU XPNOIUOo ival va OEITE Kal
OTOIXEIQ YIa TIC XWPEG TTOU OPACTNPIOTIOIEIOTE CUYKEKPIMUEVA.

« H ayopd pou — TTOIO €ival;

Mrropw va TNV opiocw; MTopw va TTPoRALYw;

* AvdAuon yia TiI¢ TdoeIg - [Tou Kal TTWS BPioKw OToIXEIQ;

Katroia xpnoiua links pe atoixeia Twv ayopwy Kal Xwpwv:

> https://europa.eu/european-union/about-eu/figures en
> https://www.worldometers.info

> https://news.gallup.com/topic/country grc.aspx

> https://www.nielsen.com/qgr/en/

z StudySmart’ 12


https://europa.eu/european-union/about-eu/figures_en
https://www.worldometers.info/
https://news.gallup.com/topic/country_grc.aspx
https://www.nielsen.com/gr/en/

2 StudySmart” 13



IHowa E0WTEPIKA GTOLYEIA AVAAVOVUE YA VA
KOATAVOT|OOVUE KAAVTEPA TOV OPpYaVIoUO uag (n

10 OJTOLOVOT)TTOTE OPYAVIOUO — TA Paocika)

1.
2.
3.
4.
5.
6.
1.
8.
9.
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2. TPATNYIKN

[16po1 (AvBpwTTivo Auvapiko, Xpripata, Mnxaviuarak.q)
ETaipiki KouAtoupa

TexvoAhoyia (Big Data, CRM, S/W, Technology)

Ta mTpoldvTa / UTTNPECIEC HAG Kal N aTTOd00 TOUG

H €@0o0IaoTIKA Jag aAuaida Kal TTwG TTNPEACEI TNV TTAPAY WY MAG
Oikovopuika atoixeia (Financials, cash flow kA1)

Mwc TTapayoupe ‘Agia’

H doun TnG €tixeipnong



X PrOUES EPWTNOELC TTPLV AVAAVCOVUE TOV OPYAVIGUO

11 cootepka

[1o10¢ €ival 0 10aVIKOG TTEAATNG UaAG;
[Moia €ival Ta KpioIJa aTOIXEIO YIA va TTETUXEI O TTEAATNG OTNV AyopPq;
[Toieg €ival o1 DIKEG HaG DUVATOTNTEG — IKAVOTNTEG;

[Toiol gival o1 TTopol pag; (AvBpwTrivol TTopol — OIKOVOUIKOI TTOPOI— JnXavApaTa
KATT.)

TI yag dlapopoTToIEi O€ OXEON ME TOV AVTAYWVIOUO

KaBe emmixeipnon mpETrel va yvwpidel rola ival Ta KPIZIMA cuoTaTtika eTriTuyiog
TNG. Ox1 onuavtika, aAAd KPIZIMA. AuTta gival ouvriBwg 3 — 5 oToixeia ouviBwg Kal
Tnyadouv atro 4 rulwveg (Balanced Scorecard — dgite eTOpevn dla@AveIQ)

> Financial

> People

> Customer

> Internal Processes (quality)

z StudySmart’ 15



12 Balanced Scorecard (BSC)

To BSC otnpiletal otn diatriotwon OTI autd TTOU PETPAE
ETTNPEACEl EUVOIKA TNV avOPWTTIVI CUUTTEPIPOPA Kal, KAT
ETTEKTAON, TA ATTOTEAEOUATA TNG €TTIXEipNOoNG. H avarTugn
METPACIMWY OTOXWYV, UE BAon TNV €TAIPIKA OTPATNYIKNA,
divel Tn duvatoTnTa NG dIaPKOUC acioAdynong Kal
TTPOCAPUOYNG TNG OTPATNYIKAG MIAG ETTIXEIPNONG, £TOI
WOTE TO CUVOAO TWV ETAIPIKWY OPACTNPIOTATWY, TTOPWV
Kal TTPWTOROUAILY va guBuypaupifovTtal TTARPWS OTO idl1o
opaua, oTnv idla KaTeubuvon,.

A€IKTEG KQI N onuagdia TNG TTOCOTIKOTTIOINONG

TI yeTpAue autry TN oTIyun; TiI Ba NETPOOUPE apyoTEPQ;
Mwg aAAddler; On yetpape trpétrel va sival SMART
(Zuykekpipévog, Metproiuog, lNpayuaTtoTroInoiyog,
PeaAioTikdg kal Xpovika Mepiopiopévog): Specific,
Measurable, Achievable, Realistic, Timely

https:.//www.youtube.com/watch?v=weaeNcX3Jpk&t=10s
(CSF’s & Balanced Scorecard)

z StudySmart’

Financial y 5?-&_ ;
&

Customer

To achieve our
vigion, how
should we appear
to o
customers?

Internal Business /& g &

To succeed n;ﬁ_'u‘" F
financially, how
should we appear
o oy
ghareholders?
Vision To satisfyour
‘ and * shareholders and
g custormers, what
trategy business
processes must
we excelat?

¥

;?
o”..’é“*'

Learning &Growth, & §?

To achiewe our
vigion, how will

aw“

we sugtain our

ahility to change

and iraproe?
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https://www.youtube.com/watch?v=weaeNcX3Jpk&t=10s

Aviayoviotiko ITAeoveKkTNUA — Baowuég emmioyeg

11 otpamywng— ITow £xer emAe€er ) emyeipnon;

Michael Porter

z StudySmart’ 17



ETPATNYIKO POAOL — AVTIAY®WVIOTIKO STAEOVEKTI A

To aTpartnyikd poAdl Tou Bowman pag Ogixvel TTwg
MIO ETAIPEIO UTTOPEI va TOTTOBETROEI €va TTPOIOV A JIa
uttnpecia Baoi{Ouevo ag dUO dIOTAOEIS. ATTO TN I
TTAEUPQ, TTPOKEITAI VIO TNV TIUR KAl a1TO TNV AAAN
a@opd TNV avtIAnNTIT agia. E¢etdlovTag Toug
OIOPOPETIKOUG OUVOUAOMOUG QUTWY Twv OUO
OI00TACEWY OTO OTPATNYIKO POAOI pag odnyei o€
OKTW TTIOaVEG OTPATNYIKEG, XWPIOUEVEG OE TEOOEPQA
TETAPTNMOPIA. AUTEG OI OKTW OTPATNYIKES
eM@avifovtal o€ éva poAdl, 0To oT1T0i0 BaacifeTal oTO
Ovoua autou TOU POVTEAOU.

Mia etaipeia ptropei va €mAECEl o B€on aTTd TO
OTPATNYIKO POAOGI TTOU TIG TIPOCPEPEI TO KAAUTEPO
AVTAYWVIOTIKO TTAEOVEKTNUA Kal TNG Oivel TN
duvaTdTnNTa va avaAuoel Kal va agloAoynoel KaAuTepa
TNV TpEXOUOO OTPATNYIK TNG. ATTO auth Tn B€on,
MTTOPEI va KAvel aAAayEC Kal va BEATILWOEI TNV
AVTAYWVIOTIKN TNG B€on.

z StudySmart’
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Freemium Strategy — Awpeav otpatnykr)!

1

Mia véa oTpaTnyIKn TTOU avaTTTUXOnKe
TTEPICOOTEPO ME TNV €I0000 TWV
Applications oTnv ayopda givail n

“Freemium”—o ouvduaouog “free” kai
“premium” «Users get basic features
at no cost and can access richer
functionality for a subscription feex.

(Kumar, 2014, HBR)




Static Pricing

[=ingle Price Point)

Dynamic Pricing

(Multiple Price Points)

Dynamic Pricing — Avvauikn TinoAoynon

Exere maparnpnaoer ot
ITOAAEC POPEC OTav BéAeTe

va KAgioete Eva EevodoxeEio
aT1o booking.com Ol TIUEG
ToU BAErTeTe €V Eival ol
id1eC KaBnuepiva; Auro
Eival Eva mapaocslyua
OUVAUIKNG TILOAOYNONC
mou Baailerar atnv {NTnon.
«The practice of varying the pric
e for a product or service to

reflect changing market
conditions, in particular the
charging of

a higher price at a time of great
demand»



KikAoc¢ Zon¢ ITpotovtog

To povréAo TTapouaoialel Ta oTadia TToU
akoAouBei n atrodoxr evog TTpoidvTog aTro TNV
£10QYWYN TOU PEXPI TNV TTTwon (8avaro).

OuolaoTiKd, OAa Ta TTPOIOVTA ) UTTNPETIEC
KATTOTE ‘TEAEIWVOUV' (EKTOG £CAIPECEWV) KAl £TOI
gival onuavTiko va EEPOUUE O€ TTOI0 ONUEIO TOU
MOVTEAOU BPICKOPAOTE yIa VO ETTEVOUOUUE
avaAoya.

z StudySmart’ 2



Boston Consulting Group Matrix
1 8 g p

To povrélo BonBd aTo va avaAUuooulE Ta
TTPOIOVTA KAl TIG UTTNPETIEG Jag () Kal TIG
BUYATPIKEG ETTIXEIPAOEIC) ETOI WOTE VA
TTAPOUE ATTOTEAEOUATIKEG ATTOPACEIG.
EpwrnuaTtikd: [Npoidvia o€ ayopég e
uwnAn avatrtugn, aAAd pe xapnAo pepidio
ayopdac.

AoTépia: [Npoidvra og ayopEg Je uwnAn
AVATITUEN ME UYWNAOS HEPIdIO ayopdc.
Ayeladeg: Npoidvra oe ayopEs XapNARg
AVATITUCNG ME UWNAS pePidIo ayopdg
2KUAoI: Npokeital yia Tpoidévra e XaunAn
QVATITUEN ME MIKPO HEPIDIO ayOopdG.

z StudySmart’

High

Market Growth rate

Low

Stars

777

New Ventures - Risky - few become stars,

Rapid growth and expansion other divested

=

Cash Cows &

Ability to fund the Question
Marks and Stars

High

e %
- Dogs

Low market share & growth
Consider divestment

Market Share Low
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1 9 Etanpikn kovAtovpa

ETaipiki) KouAtoupa

[Mavw atrd 120 aropa o€ pia eTaipeia ouvNBwg
onMaiver 2 ) 3 OINQPOPETIKEG 'KOUATOUPEGS
TI eutrepIEXeTal 0TNV KOUATOUPA KaI YIATI TTPETTEI VA TNV

KOTOVONOOUE;

H OpyavwrTikr)
KouATouUpa duvaral va
OPIOTEI WG:

O TPOINOz ME TON
OlOIO T'INONTAI TA
NMPAFMATA ZTHN
ETAIPEIA MAX

z StudySmart’

Power Rituals and
structures f N routines

E¢oucia

EAeyKTIKOI pnxaviouoi

Aopn Control
systems

loTopieg & Mubol

Pouriva

/' Organisational
 UuBoAa  structure

Agiec (MovTéAa)
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The value chain - ITw¢ onuovpyovue ala

20

Mia etrixeipnon e€eTAleTal UTTO TO TTPICUA TWV OPACTNPIOTATWY TTOU
EKTEAEI yIO va TTAPEXEI OTOUG TTEAATEC TNG TO TTPOIOV 1] TNV UTTNPETIa
TNG. O1 CUOXETIOEIC AUTEC UTTAPXOUV OTAV TO ATTOTEAECHA HIOG
OpaOCTNPIOTNTAG ETTNPEACLEI TO KOOTOC I TNV ATTOOO0TIKOTATA MIAG
AAANG OpaaTNPIOTNTAG £TAI WOTE VA TTAPAYETAI YIQ CNPAVTIKA TTAYNA
QVTAYWVIOTIKOU TTAEOVEKTAATOG KAl TTPOCTIOEPEVNG Agiag.

FIRM INFRASTRUCTURE

HUMAN RESOURCE MANAGEMENT
| |

TECHNOLOGY DEVELOPMENT
| |

SUPPORT ACTIVITIES

H aAucida agiag, dnAadn, avaAuel Tnv tmixeipnan. MeAetaral, n —- PROCUREMENT
QuOoN Kal 0 BaBubC TNC CUVEPYEIAG TTOU EVOEXOMEVWG AVATITUCCETAI

., , , , , INBOUND | OPERATIONS | OUTBOUND | SALES AND | SERVICE
METACU TWV ECWTEPIKWV AEITOUPYIWV EVOC opyaviouou. Mia LOGISTICS LOGISTICS | MARKETING

EMIXEIPNON ETTITUYXAVEI AVTAYWVIOTIKO TTAEOVEKTHUA
EKTEAWVTAC AUTEC TIC OPACTNPIOTNTEC NE XAMNAOTEPO KOOTOC I}
KAAUTEQA ATTO TOUC AVTAYWVIOTES TNGE KAl YEVIKOTEPA, Ol OIAPOPES PRIMARY ACTIVITIES
OTIC AAUCIdEC a&iag NETALU AVTAYWVIOTIKWY ETTIXEIPNOEWY UTTOPEI
va €ival N KUpIa TNy aviaywvioTIKOU TTAEOVEKTIMATOG.

z StudySmart’

Competitive Advantage, Porter, M.,

1985, The Free Press

24




The value chain

21

Ov mpounBevteg kar ot meAdteg upacg &yovv kat ekeivee Value Chain
OTNUIOVPYWVTAC TNV £POO1A0TIKN Hag aivoida (supply chain), apa eival kaAo va
oLVEPYACOUAOTE UE TOUC IKAVOTEPOLC.

Channelvalue Customer value
chains chains

Supplier value
chains

s
s
D
D

Organisation’s
value chain

z StudySmart’ 2



Big Data — I'tatl elval onuavTiko

22

H cwoTr) diaxeipion Twv dedOPEVWV JIAG ETTIXEIPNONG
MTTOPEI VO OWOEI AVTAYWVIOTIKO TTAEOVEKTNMA.

H kaAUTepn avaAuon Twv dedouévwy (data) piag
eTMIXeipnong ytropei va Bondroel o€ (11.X.):

« KaAurepo marketing

« KaAurepn Eéuttnpérnon leAarn kai diaxeipion oxéoewv
« KaAurepo customer loyalty

* AvraywvioTiKO TTAEOVEKTNUA

» [0éeC yia TTPOIOVTA Kal UTTNPETIES

*  KaAurepn Asitoupyikornra

z StudySmart’ %



Big Data — Amo mov tpoepyovial

Partner, Employee

Customer, Supplier

Email
Enterprise
“Dark Data”

} Transactions

Contracts Monitoring

{ Public J L Commercial }
Sensor

Credit
Weather
Industry
Population Social Media
Economic
Network

z StudySmart’ -



Big Data — Xapaktnplotika

Volume —lNoodTtnTa TV H atmroteAsoparikr) avaAuon (Data
dedopEVWV Analytics) Twv dedONEVWY NAC TTOU
Velocity — TaxUtnTa ye Tnv oTroia TTPOEPXOVTAI ATTO TTOAANEG TTNYEG (TTEAATEG,
¢pyovTal Ta data TEPIBAAAOV K.ATT) BonBouv aTnv

ETTIXEIPNMATIKI TTANPOPOpNoN (Business

Variety: lNoikiAia Twv OedONEVWY Intelligence - BI).

Veracity: AgloTmioTia Twv

OEOONEVWIV Kivduvoil

Value: Agia Twv 0E00HEVWY YIa TNV .« KooToc

STTIXEIPNON- * NopoBeaia (m.x. GDPR
 Back—ups

 |ncorrect Data
« Hacking/ Security

z StudySmart’ 2



Analytics models
25 TI TTpETTEl Va

4 KAVOUE yia va

Yivel 01O PEAAOV
Prescriptive
Ti Ba yivel To yEANOV?  Analytics
Fiati £yIve; Predic_tive '1,0(\0“
" Analytics Qe
) / ov
X
>1 T Hog Diagnostic é\g\(\\
~_.  Analytics ot
mwpoBANMaTifer; <
Descriptive X
: OO
Analytics o
e
309
W\
a(\o\\ W
\O"

DIFFICULTY



Mapketivyk (Bacwka) — ITavra avaivetal oty
F ETMYELPTHULATIKT] O10pATIKOTNTA

2 StudySmart”

30



The Marketing Mix (7 Ps) — Ta facwka ototyyeia Tov

2 6 Mapkenivyk

Mpoidv (Product)
Design/sizes colours
Materials

Specification

Quality

Packaging

After-sales service

Tiun (Price)

List price

Discounts

Payment terms
Service/spares prices

NMpow6non
(Promotion)
Advertising

Brochures/data sheets
Public relations

Personal selling & networks
Exhibitions

Gift/sales aid

AvOpwTrol
(People)
Skills
Competency
Capabilities
Resources

Totrofeoia

(Place)

Location
Retail/wholesale
Mail/telephone order
Delivery methods

z StudySmart’

NMapouoiaoTiko

(Presentation)
Dress code
Building, premises
Vehicles

Aladikaoia

(Processes)
Time saving
Customer focused
User friendly

31



Avasttoén tng emyeipnong. Me paon ta dedoueva kau
A TA LOVTIEAN AVAAVOTC, TTOV ‘PplokeTarl’ | emyeipnon
KOl TUL WTOPEL VA KAVEL YA va avastuyOet;

2 StudySmart”
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SWOT Analysis — Avaivon IHapovoag 0eoncg tng emyeipnong

2 7 (UeTA A0 OA TA TTPOTYOVUEVA HOVIEAN KA TNV AVAAVOT) Ha

Auvapeig—-S Aduvapieg—W
[oieg givai; [oieg givai,
Auvatétnteg— 0O SO ZTpaTtnyikn WO ZTtpatnyikn
[oiec gival;
Use strengths to Overcoming
take advantage of | weaknesses by taking
opportunities advantage of
opportunities
AtreINéEg—T ST ZTpaTNYIKN WT ZTpaTnyIKN
[oieg givai;
Use strengths to Minimize weaknesses
avoid threats and avoid threats
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28 KarevBivoeig Avamtugng

Ouol1aoTIKA UTTAPXOUV

TEOCEPIG ETMIAOYES Tpéxov TTpoidv Néo mTpoidv
AVATTTUENG VIO KABE
ETTIXEIPNON.
> Anpioupyiaveou TPOIOVIOS Trgyouoa MNpooTrdbeia ,

oTNV UTTAPXoUCa ayopd , AVATITUCN TTPOIOVTOC
> AnPIoUpYia VEOU TTPOIGVTOC ayopd OlEioouoNG

o€ véa ayopd

> Anuioupyia véag ayopdag JE
Ta idla TTpOoIovVTa

> MeyaUTepn digicduon: Néa ayopda Anuioupyia ayopdg AlagpopoTtroinon
oTnNV UTTAPXoUCa ayopd Je
Ta id1a TTPOIOGVTa
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2 9 Me0OoooAoyieg

« Licensing — Adcia - dIKaIwuaATA
* Franchising
« Exporting - e€aywyég

« Directinvestment — Organic Growth —
Opyavikn ETTévduon

 Merger - 2uyxwveuaon
« Acquisition - E¢ayopd
« Joint Venture - Koivotrpagia
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