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> Opwopnog tov Revenue Management (1)

To «revenue management» n omwc¢ aAAiwg ovopdadletal «0loiknon TNE atmrodoong»

agopd Mia dladikaoia Kard Tnv otroia atrodideTal owoTA N KATAAANAN uovada

QUVAUIKOTNTAG OTOV KATAAANAO TTEAATN, TNV OWATH XPOVIKI OTIYMA KAl TAUTOXPOVA OTNV

OWaTN TIUN.

H xprion Tou «revenue management» fonBd& otnv cwoThH KATAVOMK TWV ATTOBEUATWY
ue Baon tnv {ntTnon n otroia uttapXel TNV OedOPEVN XPOVIKA OTIYUN ME OKOTIO va

LEYIOTOTTOINOOUV Ta KEPON TNG EKACTOTE ETTIXEIPNONG

| BINTEO: https://www.youtube.com/watch?v=uvnRJsArtYk
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https://www.youtube.com/watch?v=uvnRJsArtYk

Opiwonog tov Revenue Management (2)

« To «revenue management» ouxva TTAPATNPEITAI, OTIG ETTIXEIPAOEIS AVOAWOCIUWY ayabwyv n
UTTNPECIWV VA QVTIMETWTTICETAI TO TTPORANMA TNG TTWANONG TIPOIOVTWV ME OTUBEPES

TTOOOTNTEG KOl OE TTETTEPACHEVO XPOVIKO opilovTa.

« Tautdxpova, OTNV TIEPITTTWON TIOU OTNV Oyopd UTTAPYouv TreAAdTEC OI OTroiol gival
Olaredeipévol va TTANPWOooUV BIN@OPETIKES TIMES VIO TO OUYKEKPIUEVO TTPOIOV, gival TTIBavO

Ol ETTIXEIPNOEIG VA €TTIOUMOUV va atTeuBUvovTal O€ DIAPOPETIKA TUNMATA TTEAQTWV.

e Apa, n OadiKaoia autl ONMUIOUPVEI TNV EUKQIPIO VO TTOUANCOUV TO TIPOIOV TOUC OTA

OIOMOPETIKA TUNUOTO TTEAATWYV UE OIAPOPETIKEC TILEC VIO TO KOBEVA a1TO QUTA.
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Oplwopog tov Revenue Management (3)

« DOpwc¢ yia va atmropeuxBei n Tpowdnon OAOKANPNG TNG TTOCOTNTAG TWV TTPOIOVIWY OTOUG
TTEAATEC TTOU Ba TTANPWOOUV TN MIKPOTEPN OUVATH TIUN, KPIVETAI ONMAVTIKO VO OTTOQACIOTEI

TO JEYEBOC TNC TTOOOTNTAC TTOU Ba KaTaveunOei oe KABE KaTnyopia TTEAATWV.

* Apq, 0ev TIPETTEI va TTWANBOUV Ta TTEPICCOTEPA TTPOIOVTA OTOUG TTEAATEG UE TN MIKPOTEPN
TIUA, aGAAG TauTOXpPOva Oev Ba gival WPEAIMO yIa TNV ETTIXEIPNON VO PNV TTOUANOEl KATTOIO

aT1rd T TTPOIOVTIA TNG AV TA TTPOCPEPEI OAA JE TN MEYAAUTEPN OUVATHA TIKA.

« To «revenue management» €Xel Yivel eUPEWG ATTOOEKTO KAl XPNOIYOTTOIEITAlI ATTO €vav
QUEAVOUEVO QPIBUO  ETTIXEIPNOEWY, KUPIWG TIAPOXNG UTINPECIWY, HME OKOTTO TNV

MEYIOTOTTOINOT TNG OUVAUIKOTNTAGS TOUG KAl ETTEITA TNV EVIOXUOT TWV £€000WV TOUG.
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ITAeovexktnuata tov Revenue Management (1)

H dnuioupyia oTpaTNYIKOU TTAEOVEKTAMATOG: €iVal EUPEWC ATIOOEKTO TO YEYOVOG OTI N HEBODOG TOu «revenue
management» odnyei otn BeATiwon TNS avaTTUgNG TwV BPaXUTTPOBECHWY Kol JOKPOTTPOBECHWY ETTIXEIP NUATIKWYV
oXediwV.

e H améktnon AvVTOyWVIOTIKOU TTAEOVEKTAMATOG: N €QAPMOYN TOU «revenue management» OUVTEAEI OTnv
BeATiwon TNG TPORAEYNS, NG ETTOXIOKNAG TIMOAOYNO NG KOl TWV OTTOQACEWY TIoUu oxeTiovral e Ta armoBéuara.
AKOUN, ouVTEAEI OTOV TTPOCBIOPICHO VEWV TUNUATWY TNG ayopdg kal Trpoadiopilel T ATNON TOUG, EVW EVIOXUEI TOV
OUVTOVIONO peTagu Tou front office kKal Tou TUARUATOG TWV TTWANCEWYV. TENOG, auvTeAei oTov TIPOCDIOPICHUO TWV
EKTTTWTIKWYV OpACTNPIOTATWV.

* H peyiotomroinon twv £€06dwV: e TN XPNOIMOTIOINON TOU «revenue management» Ol £TAIPEIEC TTPAYUATOTIOIOUV
augnon Twv TTWANCEWYV Kal AUTH ME TN OEIPA TNS 0dNyEi 0TV AUgnNon TwWV KEPOWV. AKOMN, MEILVOVTAI TO EPYATIKA
Kal AEITOUpYIKA KOOTN.

 H peyioTotroinon Twv KEPOWV: OUPPWVA PE CUYXPOVEG EPEUVEC N £QApMOY OTABEPNG TIMOAOYIOKAG TTONITIKAG
ouyXpOvwe e TN PHEBODO TNG dlaxeipiong Twv €00dwWV Kal TNV UTTOOTHAPIEN TwV CUCTNUATWY AQWNS atTopAcewyV
MTTOPEI va 0dNynoel o€ ONUAVTIKEG BEATIWOEIC OTNV €TAIPIKA KEPOOPopia TTou gival ouvNOwe 1% €wg 2% Twv
€000WV ) akOuN TTEPICOOTEPO.

z StudySmart’ 6



6 ITAeovexkuata tov Revenue Management (2)

 H peyiorommoinon tng amédoong tng emévouong - ROI (Return On Investment): 6tav n 1EXVIKA TOU «revenue
management» €@apPUOOTEI ATTOTEAEOMATIKA, o1 uttohoyiopoi ¢ ROl yivovralr pe peyaAutepn €ukoAia. Me
aATTOOEDEIYUEVN EPTTEIPIO TNV AUENON TwV £€000WYV, Ol ETTEVOUCEIC TNV dlaxEipion Twv €000wV PTTOPOUV EUKOAA va
dIKaloAoynBouv.

« H xpAoN TNG €MICTAMNG KAl OXI TWV UTTOBECEWV: 0€ £va OUVAMIKO TTEPIBAAAOV TIMWYV Kal ATNoNG Ogv UTTAPXEI
XWPEOC VIO UTTOKEIYEVIKA AAWN atro@dcewyv. Ol €TaIpEiEC TTOU XpNOIPOTToIoUV TNV pEBOOO TNG dIaxEipIong Twv
€000WV €@appélouv TIGC OpXEC TNG OIaXEipIoNG TOU PAVATCUEVT KAl TNG TEXVOAOYIOG TwV TTANPOPOPIWY,
OUUTTEPIAQUBAVONEVWYV TNV AVAAUCT] TWV I0TOPIKWY OEQOUEVWV, TNV HOVTEAOTIOINON TWV CTOIXEIWV KOl TN OTATICTIKA
Kal Jabnuatik) BeATioTOoTIOINON.

* H emiteuén nyeoiag: ol emXEIPNOEIC OTAV TTAPAKOAOUBOUV TIC OUVNBEIEC KAl TN CUNTTEPIPOPA TWV TTEAATWYV TOUG,

TIGC EOWTEPIKES DIAdIKAOIEG, KABWG Kal Ta KAVAAIQ TNG EKTEAEONG, ETTITUYXAVOUV TNV PEYIOTN AIOTIOINON TWV TTOPWV
TOUG KOl UTTOPEI VA YiVOUV NYETEC OTO PEPiDIO TNG ayopAG TTOU TOUG agopd.
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Mewovekmuata tov Revenue Management (1)

 H péBodoc Tou «revenue managementy» cuvieAei Bpaxuxpovia oTn avgénon Twv £0OdWV TwV
ETTIXEIPNOEWV €EVW MOAKPOXPOvIa Oev €ival ammoTeAeopaTikn. AOyw TOUu YyeyovotoG OTI N
TIMOAOYIOKN TTOAITIKI) TWV ETIXEIPNOEWV oTnpiletal otnv {ATNON TNG ayopdg, aTnv OTroia
UTTAPXEI MEYAAOGC avTaywVIOPOG, Ba £xeEl oav ATTOTEAECUA PMAKPOTTPOBEONA va JIKPaAivouv Ta
TTEPIBWPIa TOU KEPOOUC.

* H di1GpkeIia TNG TTOMITIKAG TWV EKTITWOEWYV ETTIONG OEV UTTOPEI VA €ival HEYAAN KAl ETTOPEVWG DEV
UTTOPEI VA ATTOTEAECEI HOKPOTTPOBECUN OTPATNYIKI. ZTOV AVTAYWVIOUO auTOv Eival TTI0 EUKOAO
VO OUMMETEXOUV Ol ETTIXEIPNOEIC PE XAUNAO KOOTOC, O€ AVTIOEON ME QUTEC TTOU €XOUV UWNAO
AEITOUPYIKO KOOTOG

BINTEO: https://www.youtube.com/watch?v=Xsqq8QJUx 0
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8 YuvOnkeg Eqpapuoyng tov Revenue Management
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YuvOnkeg Eqpapuoyrng tov Revenue Management (1)

2uvORKn oT100epriG SUVANIKOTNTAG

* Ortav n duvapikoTnTa €ival oTaBePr), 01 ETTIXEIPAOEIG OEV UTTOPOUV EUKOAQ VO QUEO PEIWCOUV TNV TTPOCYOPA TOUG,
yla autd ouvABwe TTpooTTabouyv va Kabopiocouv 600 PTTopouv Tn CATNOT.

» [la TTapadeyua, o€ BPaxutTpOBeoo Kal HECTOTTPOBEOUO dIAOTNHA N OUVAMIKOTATA EVOC AEPOTTAAVOU OEV UTTOPEI
va aAAGEEL, yIaTi TO KOOTOG TTAPAYWYNG €ival ApKETA uwnAo.

* Av &va agpoTtrAdvo eival yepATo dev Ba PTTOPEI va augnoel TIC BECEIC TOU YIA va ATTOKTNOElI TTEPIOCOTEPOUG
TTEAQTEG.

» To idlo oupBaivel kal oTa ¢evodoyeia Otav Ta OWHATIA gival OAa KAEIGHEVA, OTTOU OEV UTTOPOUV VA YiVOUV VEEC
KPATAOEIC.

 Opwcg oe pakpoxpovio etiredo, civalr duvatov oI ETIXEIPNOEIC VA KAVOUV TTPOEKTACEIC KAl VO QUEAOOUV TN
QUVAMIKOTNTA TOUG, OTTWG VIO TTAPAdEIYUA MIO AEPOTIOPIKN ETAIPEIA PTTOPEI VO ATIOKTOEI QEPOTTAAVA UE
TTEPIOOOTEPEC BETEIC, AAAG KAl £va EEVODOXEIO VO KAVEI TTPOEKTACN TWV KTIPIWV TOU

z StudySmart’ 10



10 YuvOnkeg E@apuoyne tov Revenue Management (2)

2uvOnkn atroBeudTwy Ta otroia xapakrnpiovral atrd uynAd Baduoé ebopdc.

« Me Bdon 1O yeyovog OTI TO ammdBepa gival @OAPTO, CUMTTEPAIVETAI OTI £VOC OUYKEKPIMEVOS apIBuog
TTPOIOVIWV TTPETTEI va TTWANBEI PEXPI KATTOIO OUYKEKPIMEVN NUEPOMNVia, BIOTI O UTTNPECIEC OTTWG Eival
YVWOTO KATAVAAWVOVTAI TNV idla XPOVIKI OTIYUA TTou Trapdyovral kar degv €xouv Tn duvartotnta va
aTToOnKeuBoUVv.

* Edv dev TTWANBEI TO TTPOIOV NECO OE Eva OUYKEKPIPEVO XPOVIKO diacTnua Ba xabei avetravopbwTta n agia
TOU.

* [a Tapadeyua, €av Jia gEpa o€ €va ¢evodoyeio dev gival KATEIANUMEVA KATTOIO OWHATIA, TO KEPOOG TTOU
Ba utropouce va £xel ammokTnOei arrd T auTh TNV NUEPQA €xel Xabei yia TTavra. MNpdoBeTo TTapadeiyua gival
Ol AEPOTTOPIKEC ETAIPIEC OTIC OTTOIEC O APIOUOC TwV BECEWV TTOU PTTOPOUV va TTWANBOUV TTPIV TTETALEI TO
AgPOTTAAVO €ival KABOPIOUEVOS KAl av UTTApXouV adeleg BEoeic KaTtd Tn didpkKela TS TITRoNG Ba £xel oav
OUVETTEIQ VO XaBoUVv Ta €000a aTTo TIC CUYKEKPIMEVES BETEIG .

z StudySmart’ .



11 YuvOnkeg E@appoyng tov Revenue Management (3)

2UVOAKN TTPOIOVTOG TO OTTOIO TTWAELITAI TTPIV TV KATAVAAWOT).

« Ta TeEPIOOOTEPA TTPOIOVTA TIWAOUVTAI TTPIV TV KATAVAAWON, OTTWG Yia TTAPAdEIYHa OTa ¢EVODOXEIQ OTA OTTOIA Ol
TTEAATEC TTANPWVOUV YId TA OWHATIA TTOU £XOUV KAVEI KOATNON TTPIV ATTO KATTOIEC MEPEC.

« Ortav 10 TTPOIOGV TTWAEITAI KATTOIO XPOVIKO OIACTNHA TTIPIV XpNnoidoTroinBei ammd Toug TTEAATEG, o1 Pavatlep
QVTIMETWTTICOUV PE aBePaidTNTA yia TO av Ba TTPETTEl va dEXTOUV ATTO VWPIC TOUC TTEAATEC TTOU Ba TTANpwoouV
O€ MIKPOTEPN TIMA 1 av Ba TTEPIPEVOUV TOUG TTEAATEG TTOU Ba TTANPWCOUV TA TTEPICCOTEPA XPHHATA.

« Opwg utrdpxel kar N mOAvOTNTA va PNV EUPAVIOTOUV TTEAATEC UEXPI TO OUYKEKPIUEVO XPOVIKO dIACTnMa Kal
ETTOMEVWG VA XaBouv apkeTa xpruara. H péBodog Tou «revenue management» PTTOPEI VA TOUG 0ONYNOEI OTN
owaoTh amdépacn, WoTE va Kabopiocouv Tov apIBud Twv TTEAATWYV Kal OTIC OUO TTEPITITWOEIC TTPOKEINEVOU va
au¢noouv Ta €000a TOUG

z StudySmart’ 2



12 YuvOnkeg E@apuoyne tov Revenue Management (4)

2uvOnRKn onUAavTiKAG dlakUpavong Tng {RTnong.

« O emixeIpnoeIg Ol 0TToiEC TTapoucialouv diakuuavon TG (ATNONG UTTOPOUV va epapuocouv Tn PEBodO Tou «revenue
management».

« Toéoo oT1a ¢evodoxeia, GO0 Kal OTIC AEPOTIOPIKEG €TAIPIEC N CATNON Twv OWMATIWV KAl TWV EI0ITNPIWY avTioToIxa
dlapépel avaloya Pe TO XPOVIKO dIdoTnua.

* AnAadn, kata tn dIApKeEIa TOU XPOVoU N (ATNON UTTOPEI va AUCAVETAI ) VA PEIWVETAI, EITE OE TTIO OTTAVIEG TTEPITITWOEIG
va TTOPAMPEVEL OTABEPN VIO KATIOIEG XPOVIKEG OTIYUEG. To «revenue management» MPTTOpPEi va BonBnoel Kal va Kal
METPIAOEI TNV dlaKUPavon TNG, deixvovTag OTI TTPETIEI N ETTIXEIPNON VA PEIWCEI TIG TIMEC OE TTEPIGdOUG OTTOU N {NTNON
gival XaunAn.

* AKOUN, Ba TTPETTEI N £TTIXEIPNON va TTPOWONRCEl uE KATAAANAO TPOTTO auTd TTOU TTWAEI, aAAd Kal va dwaoel TTOAAG TTaKETA
TTpoo@opwv oToug TreAateg Tng. Otav n {Atnon aucnBei Ba TpéTel va augrnoel avaloyika kail TIC TIMEC TNnG, va
TIPOWBNOCEI TIG UTINPECIEC TNG OE TTEAATEG TTOU €ival dIATEBEIPEVOI va TTANPWOOUV TTEPICCOTEPA KOl VA EQAPUOCEI OE
EIDIKEC TTEPITITWOEIC TNV PEBODO TOou overbooking. TEAOC, av o pavarlep €xel TN OUVATOTNTA VA YVWPEICEl TTEPITTOU TTOIES
gival autég ol Trepiodol, Ba utropéoel va oXedidoel KOAUTEPA Tn OTPATNYIKA TOU KAl Va TTETUXEI TOV OTOXO TOU

z StudySmart’ 13



YuvOnkeg Eapuoyrncg tov Revenue Management (5)

2UVOA KN OPIaKOU KOO TOUG TTAPAYWYN G HEYOAUTEPO ATTO TO OPIAKO KOOTOS TTWANONG.
* 2TIG OUYKEKPIPEVEG ETTIXEIPNOEIG TO OPIAKO KOOTOG TTWANGCNG Eival IKPOTEPO ATTO TO OPIAKO KOOTOS TTAPAYWYNG.

 [a TTapadeyya, oTnv TIEPITITWON TOU CEVODOXEIOU OTO OTI0I0 UTTAPYXOUV KATTola OWWMATIa TToU  Eival
KATeEIANUUEVA, TO éva TTAPATTAvW OWMATIO TTou Ba TTwANBei dev Ba augrjoel onuavTikd To KOOTOC TwV odn
KAaTeIANUUEVWY dwpaTiwy. To &evodoxeio Kal TO TTPOCWTTIKO UTTApPYXouv Ndn kKai 1o €va OwATIoO TTou Ba
xpnoiuotroinBei dev Ba TpokaAéoel ueyaAn d1a@opd oTo KOOTOC TToU Ba dnuioupynoki.

* Opwcg eav o TePIOdoUC UWPNANCS CNTNoONG EUPAVIOTOUV VEOI TTEAATEC TTOU BEAOUV va eEuTTNPETNOOUV Kal OAa Ta
OwuaATia €ival KaAteIAnuUéEva, cival apkKeTd OUOKOAO va dnuioupynBouv véa dwuartia, O10TI TO KOOTOG TNG
dnMIoUpYiag EVOG VEOU KTIPIOU €ival apKETA UWNAO.

 Eivar @avepd, Aoimtov, OTI EMXEIPNOEIC AUTOU TOU €00UG QVTIMETWTTI(OUV APKETA uWnAO OPIaKO KOOTOC
TTAPAYWYNG yia va TTpooulv o€ TETOIEC evEPyElEC. MOvo Ta Eevodoxeia TTou €xouv duvaTOTNTA ETTEKTACNG TOU
XWPOU Kal povo otav n ATnon €ival apKeETA MEYAAN Kal UTTAPXOUV Ol KATAAANAEC OUVONKEC, UTTOPEI N
¢evoOOoXEIOKN Jovada va TTpofei aTn dnuioupyia VEwWV dWHATIWY

z StudySmart’ 14



YuvOnkec Epapupoyng tov Revenue Management (6)

2UVONKN OXETIKA OMOIOYEVOUG TTPOIOVTOG.

« To «revenue management» UTTOPEI va EQAPPOCTEI O€ ETTIXEIPNOEIG TTOU £XOUV OXETIKA OUOIOYEVEG TTPOIOV.

 [llo ouykekplyéva, Ta OWHATIO TWV EEVOOOXEIWY, OI BEOEIC EVOC XWPOU OTTOU YivovTal OUVAUNEG, Ol
QEPOTTOPIKEC BEDEIC, €ival KATA Kavova Opola ava KaTtnyopia.

 Opwg, TTOAEG QOPEC O ETTIXEIPAOEIC QUTEG MTTOPOUV va TTPOCBECOUV VEEG UTINPECIEC £TOI WOTE va
BeATIWOOUV o1 AdN UTTAPXOUOEC KAl VO ATTOKTI|OOUV VEOUG TTEAATEC OI OTTOIOI ETTIBUPOUYV Kal JUTTOPOUV va
TIC XPNOIMOTIOINOOUV.

* [lapadeiypara atroteAouv ol business class B€o€ig oTa agpoTTAdva, oI dIAVUKTEPEUCEIC OE OOUITEG Kal OXI
o€ atTAG OWMATIA, TA EICITAPIA TWV CUVAUAIWY TTPWTNG KATNYOPIAg Kal TTOAAG GAANQ
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YuvOnkeg E@pappoyng tov Revenue Management (7)

2uvBnkn duvaTtoTnTag TTPORAEYnS TS {RTNONG.
* YTdpxouVv OIapOopPETIKA €idn TTEAATWY, Ol OTTOIOI £XOUV AVTIOTOIXA Kal OIAQPOPETIKEG ETTIOUIEG.

 [1a 10 AOyo auTtd Ba TrpETrel N emxeipnon va €xel 1n duvartotnta mTPoRAswnc TnG {ATNONC TG Kal va
MTTOPEI va KATATAOOEI TOUG TTEAATEG TNG OE€ OUYKEKPIMEVES KATNYOPIEG.

« [1a va TTpoBAe@bei n {nTnon Ba trpétrel n dioiknon TG va gival og BEon va yvwpilel Toug TTEAATEG TNG, TIC
d1a@opeC €TmOUMiEC TTOU €Xouv, KABWC Kal To Xpovikd didoTnua TTou Ba dlapKEoouv, £TOI WOTE vd
MTTOPECEl VA KPATAOEI TO I0TOPIKO TOUG Kal va yvwpilel 0To JEANOV TTEPIOCOTEPA VIO QUTOUG Kal apa KAl

yia 1n ¢ATnon .
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1 6 YuvOnkec E@papupoyncg tov Revenue Management (8)

2UVOAKN IKAOVOTNTOG VIO TUNMOTOTTOINON TNG ayopdg (segmentation)

* Ta va ytropéoel n uEBOBOC Tou «revenue management» va eQapUoOTeEl Ba TTPETTEI N EKACTOTE ETAIPIO VA UTTOPEI VO
TUNUATOTTOINOEI TO PEPIDIO TNG AYOPAG TNG OE DIAPOPETIKA TUAUATA TTEAATWV.

* [1a va peylotoTroin@ouv 1a €000a Ba TTPETTEI OI ETTIXEIPHOEIC VA THNPATOTIOINOOUV TOUG TTEAATEC TOUG avAAoOya WE TIG
ETMOUUIEC TOUG KAl TOV TPOTTO TTOU avTIOPOUV, Kal va KaBopidouv dIapoPETIKESG TINEG OTO KABE THAUA ¢EXWPIOTA.

* H kupidTEPN aITia TTOU XPNOIMOTIOIEITAI VIO VA ViVEI N TUNUATOTTIOINON €ival TO XPOVIKO dIACTNMA TTOU TTWANBEI pia
utTnpEaia. Mo ouykekpIPEva €vag TTEAATNG O OTIOIOG €ival EuAIcONTOC WG TIPOG TNV TIJN, Ba ayopdacel TNV UTTNPETIa
QPKETO XPOVIKO dIAoTNUA VWPITEPA, VW av gival AIlYOTEPO €udioBNTOC WG TTPOC TNV TIMA Kal TTIO0 €uaiodnTo¢ wg
TIPOG TOV XPOVO Ba ayopAoel TNV TEAEUTAI OTIVUN.

*  OI 0gPOTIOPIKEC KAl Ol EEVOOOXEIOKES €TAIPIEC ME PAON TA TTAPATTAVW E£XOUV OlaXWPIoEl TO TTEAATOAOYIO TOUC O€
business clients kai o€ leisure clients. ['la KABe THAWA O1 ETTIXEIPACEIC BA TIPETTEI VA AVATITUOOOUV OIAQOPETIKNA
marketing oTpATNYIKI PME OKOTIO VA TAIPIALOUV KAAUTEPQA TIC UTTNPECIEC TTOU Ba TTPOCEPEPOUV UE TIC AVAYKEG TOU
KAOE TTEAATEIOKOU TUAUATOG

z StudySmart’ .
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1 8 Me0o6o1 Tinoroynonce: Erocaywyn (1)

H &iaxeipion €o06dwv (RM) civar pia diadikaoia 1Tou TTeEpINauBAavel T dlapkr dIaxEipIon TIMWY Kal
O100e0INOTNTAC YE OKOTTO T MEYIOTOTTOINON TOUu OPEAOUC TOU TTEAATN AAAG Kal TN BEATIOTOTTOINON TWV
£000WV TNG ETTIXEIPNONG.

* To RM kaAgital va avTigeTwIrioel TTpoBAfHata 61Twe TN d1apKwe METABaAAOuEvn {Tnon, TNV avayvwpion
TWV TTEAATWV TNG ETAIPIAC KOI TNV KATNYOPIOTTOINON ME BACN TNV euaIcONTia TOUG WG TTPOS TNV TIUN AANG
KAl TO XPOVO KATAVAAWONG TWV UTTNPECIWV.

* 2UVKEKPIMEVA yIa TOV KAAOO TNG @IAOCEVIOC KOAEITAI VO QVTIMETWTTICEI TNV TTEPIOPICUEVN duvATOTNTA
TTPOOPOPAC Kal Ta QUOUETABANTA Opla Tou XPOVOou KaTavaAwong TnG utnpeciag. Tetola opla gival o
OUVYKEKPIMEVOG APIBUOC DIABECIMWY dWUATIWY ava NUEPQA, ] O TTEPIOPIONEVOC APIBUOC BEoewv O Eva
£0TIATOPIO ( oUVNBWC avd wpa ).

* [llapadooiakd 1o TTPORANUA TNG TIMOAGYNONG AVTIMETWTTICETAI JEOW TPIWV PACIKWY HEOODdWV.
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Me0Oooot1 TypwoAroynonce: Ewcaywyn (2)

Me Baon 10 kK6oTOG (Cost — Plus)

Me Baon tov Avtaywviouo - Market Pricing

Me Baon tnv Agia — Value Pricing

Meiyua MdapkeTivyk & TigoAoynon

Me Baon tnv MNpoo@opd kai Tn ZATnon — Supply and Demand

MNapadoaoiakn
TiyoAdynon

2 TPATNYIKN Opiopo6g TipAg

MéBodol TipoAoynon TUpTTEPIPOPd KaTavaAwTr

(Strategic Fxéon Agiag - Tiurg
Pricing)

MeTaBANTA
TigyoAOyNonN H diapéppwon dIa@OPETIKWY TIHWV VIO TNV TTWANON Tou idlou
(Differential TTPOIOVTOG O€ DIAPOPETIKOUG TTEAATEG.

Pricing)
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IHapadoowaxkn TiyuoAoynon

2¢() Me Baon to kootoc (Cost — Plus) - (1)

2UNQWva PE auTr) TN MEBODO TO KOOTOC QTTOTEAEI Kupiapxo Trapdayovra yia tn diapdpewaon TNG TIMAG
TTWANONG TOU TTPOIOVTOG. H etTiXeipnon uttoAoyidel TNV TIUR TTWANONG WS ouvAPTNON TTOU TTEPIAAUBAVEL TO
OUVOAIKO KOOTOG Kal TO ETTIOIWKOMEVO TTOOOOTO KEPDOOUG.

TeAik TIMA = ZuvoAiké KoéoTog + NoocooTd Képdou

[1a TTapddeiypa av 10 oUVOAIKO KOOTOC TTapAYywYAS HIag QIAANG KPao1oU gival 5 eupw Kail To eTBUPNTO
TT0000TO KEPOOUG gival 50% TOTE N TIWA TTWANONG dIANOPPWVETAI WG €€NG: S + (5 x 0.5) = 7.5 eupw.

H Baoikn 10€a gival 0TI a@ou UTTOAOYIOTEI TO HEOO KOOTOG avA TTPOIOV QUTO TTPOOTIOETAI O€ £va TTOOOCTO
ToU w¢ Markup
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21 Me paon 1o kootog (Cost — Plus) - (2)

MesiovekTRpaTa:
To BAOIKOTEPO MPEIOVEKTNMA QUTAC TN peEBGDBOU cival n TTARPNG attoucia TOoo Tou TTEAATN GO0 Kal TNG avTIANWNS Tou yia

TNV agia Tou TTPOIGVTOC 1 TG UTTNPECIAC.

Me Tnv TTapatmdvw PEBODO Ol ETTIXEIPNOEIC dNUIOUPYOUV [Ia OTOBEPT TIMOAOYIOKK TTOAITIKI) TTOU O&v AQPBAVEI UTTOWIV T
OIaPKWG METABaAAOUEVN CNTNON KAl TIG TTPOTIMACEIS TOU TTEAATN. KATI TETOIO €&l AUEON €TTidpacn aTnv IKAvOTNTA VA

TTapAyel KEPON aAAG kal duoXEPAiVEl TNV TTIPOCAPHOYN TNG OTOV AVTAYWVIOHO

2.€ TTOAAEG TTEPITITWOEIGC TO TTEPIBWPIO KEPOO UG UTTOAOYICETAI AUBQIPETA XWPIC KATTOIA ETTIOTNMOVIKA OTTOOEKT HEBODO Kal
BacileTal o€ UTTOKEIPEVIKA KPITAPIA TTOU opilovTal aTrd To AOYIOTAPIO ) TO XPNMATOOIKOVOMIKO TUAMA TNG €TTIXEipnong. 'ETOI
gival EUAOYO TO epwTnUa KATd TTOOO MIa PEBODOG cival armmodoTik oTtav PBacifeTal 0T0 KOOTOG TTOU METARBAAAETAI OAAG Kal

OTO TTOC0O0TO KEPOOUG TToU UTTOAOYICETal TUXaia, 1 ME PAON TOV AVTAYWVIOUO.
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IHapadoowakn TiyuoAoynon

29 Me Baon tov Avtaywviopo - Market Pricing (1)

* H migoAOynon pe BAcn Tov aviaywviouo €ival Pia atro TIG TTI0 CUXVA P@avI{OUEVES UEBODOUG.

« Xpnaoiyotrolgital Je dIAPOPEG HOPPEC avaAAoya PE TOV KAGADO TToU dPAOCTNPIOTTOIEITAI N ETMIXEIPNON. 2TNV
TTEPITITWON TTOU N ETAIPIA KATEXEI HOVO £va UIKPO PEPIDIO ayopdg ag avtiBeon e €va KaBapo nyETn, TOTE
eppavidovral TTOANEC ETTIXEIPAOEIC TTOU EQAPUOLOUV TNV TIMOAOYNON ME BACN TOV AVTAYWVIOUO.

* O1 migEC kKaBopilovTal o€ QUTH TNV TTEPITITWON CUM@PWVA JE T OTPATNYIKA TNG £TAIPIAC KAl TTAVTIOTE O€
oxéon ME TNV ETAIPEIA - NYETN TNG AyopdG.

* 'ETO1 yia TTapAdeIyua pia vEQ €ITIXEIPNON N OTToia TTPOOTTABEl va aTTOKTAOEI HEYOAUTEPO HEPIDIO ayopdc,
MTTOPEI va TIMOAOYEi XOuNAOTEPQ aTTO TOV MEYOAUTEPO QAVTIAYWVIOTH TNG TTPOKEINEVOU VA KEPDIOEI TO
MEPIDIO TTOU ETTIOUHEI.

« TETOI0 TTAPADEIYMA ATTOTEAEI I PIKPN ETAIPIA TTAPAYWYNS AVAWUKTIKWY N OTToia aviaywvileTal ETAIPEIEG,
o1Twes N Coca Cola.
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2 3 Me Baon tov Aviaywviouo - Market Pricing (2)

e 2TNV OnMEPIVR €TTOXN TOU OIAdIKTUOU TTOU O TTEAATNG €ival APTIA EVAMEPWHEVOS WG TTPOG TNV TIUA Kal TA
XOPOAKTNPIOTIKA TOU TTPOIOVIOG TTOU TOV EVOIAQEPEI, O AVIAYWVIONOG €TTNPEAdEl 0€ onNUAvTIKO PaBuod Tnv
KATAVOAWTIKN) OUMTTEPIPOPA KAl OCUVETTWG TIG ETTIXEIPNOEIC.

« [lapatnpeital 011 €va TTOAU PEYAAO TTOCOOTO ETAIPEIWV DIAPOPPWVOUV TNV TIMOAOYIOKN TOUG TTOAITIKN
avaAoya ME TIC TIMEG TTOU ETTIKPATOUV OTNV ayopd. AuTd cuuBaivel dIOTI QUTEC O ETAIPEIEC Bewpouv TO
TTPOIOV TOUG OMOIO HE QUTO TTOU TTPOCQEPETAlI ATTO TOV AVIAYWVIOUO Kal KAT €TTEKTAON BETOUV WG
QATTWTEPO OKOTTO TN MEIWON TOU KOOTOUG TTAPAYWYNG WOTE va UTTOPOUV VA TTWANCOUV TO TTPOIOV TOUG O€
TIUN XAPMNAGTEPN TOU AVTAYWVIOHOU TTPOCOOKWVTAG MEYAAUTEPO PEPIDIO ayOPA .

 O1 etaipeiec auTéC akoAouBouv TIMOAOYIOKK) TTONITIKF) TTapAKOAOUONONC TOU QvTaywvIOPoU Kal Ogv

dIA@OPOTTOIOUV TO TTPOIOV TOUG, UE QTTOTEAECHA KATTOIO XPOVIKA OTIYUN va OTOUATNOEl va gival apeoTo
OTOUG KATAVOAWTEG.
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2 4 Me Baon mv Aéia — Value Pricing (1)

* H péBodocg TipoAdynong pe Baon Tnv agia BaoileTal 0To yeyovog OTI 01 TTEAATEC TTPOOBIOOUV CUYKEKPIYEVN agia o€ KABE TTPOoIOV
I UTTNPECIA TTOU TTPOKEITAI VO AyOPACOUV, TTOAU OUXVA JIAQOPETIKI OTTO TNV TIUA TTWANCONG.

MdaANoTa n ocuykekpipévn aia dlapopoTToIEiTal AVAAOYa PE TA XAPAKTNPIOTIKA TOU TTEAATN aAAG Kal TNV ¢Aon TTou BpioKeTal,
TTAPAdEIYUA TTPIV ] METG THV ayopd.

o 2TV TTEPITITWON TWV UTTNPECIWY O TTEAATNG KAAEITAI va aTTOdWOEl aia Kal va TTANPWOEl TTOAU TTPIV KAV TIG XPNOCIKNOTTOINCEL.

« ATS6 TN pia TTAEUPA n ETTIXEIPNON KOAEITAI va avakaAUyel TToiId €ival N agia 1Tou o TTEAATNG EKTIUG, Kal atrd TNV AAAn va
@povTioel n agia TTou TTANpwOoE gival idia Pe auTh TTou 0 TTEAATNG agloAdynoe PETA TNV KATAVAAWOT TNG.

* H teAeuTaia TTapatipnon €ival TTOAU onuavTikr yia Tov KAGdo TnS QIAOCEVIAG apou UTTAPXOUV TTIa EPYAALia yia Tov TTEAATN
OTTWG TO tripadvisor TToU PTTOPEI va XPNOIKOTTOINCEl TTAPOUCIACOVTAG UE AETTITOUEPEIEG TO XAOUA PETALU avTIAAPBAVOPEVNG agiag
(perceived value) kal TTpAYUATIKAG AgiOG.

« Omwg ava@épeTal TTApATTIAVW N agia givalr Aueoca eCAPTWHEVN ATTO TA XOPOKTNPIOTIKA TOU TTEAATN, DIAPOPETIKOI AVOPWTTOIl, UE
TIG iDIEC TTANPOYOPIEC yIa Ta idla TTPOIOVTA aAG KATW aTTd dIAPOPETIKEG CUVONKES ayopdg TTPOCdidouV dIAPOPETIKA agia oTo
id10 TTPOIOV. YTTApXEl ONUAVTIKI O1aQOPOTTOINON METAEU ayopaoTwWYV Kal TIHWV. ATTODOEIEN auTOU TOU QAIVOUEVOU QTTOTEAEI N
TTAATQOPMA TTAEIOTNPICCPWY eBay.
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9 5 Me Baon mv Aéia — Value Pricing (2)

* YTTAPXOUV TTEPIOPICHOI TTOU KABIOCTOUV TNV TTPAYMUATIKI €papuoyry TTOAU OUOKOAN a@ou €ival TTOAU
OUOKOAO VO QVTIOTOIXIOEIG TNV Agia YE TNV TIUN TTou BEAEI va TTANPWOEl O TTEAATNC TN OTIYMA TNGS TTWANONG,
o€ TO00 CUVTOHO XPOVIKO OIdoTNHUa Baoi1{OPEVOG 0€ EAAXIOTEG TTANPOPOPIEG.

e 2UVETTWG eV N agia traifel adiap@ioBnmTo poAo oTnv ammrdé@acn Tou TTEAATN OEV UTTOPEI VA ATTOTEAECEI
TO JOVADIKO TTAPAyOoVTA ONMIOUPYIAG TIHWV.

« Kpivetal amrapaitntn n €loaywyr Kal GAAwv PeTaBANTWY, TTEPIOPICHWY Kal n dnuioupyia evoc oUvBeTOU

MOVTEAOU OTTOU N agia o ouvOUAOUO HE AAAEC TTAPOUETPOUC MTTOPEI va TTPOCEYYIOEl ETTAPKWG TNV
KOAUTEPN TIMA, VIO VO TTPOKUWEI N WPEAIUN cuvaAAayn yia Tov TTEAATN Kal TV TAIPEIQ.
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26 Marketing Mix & TiyuoAioynon (1)

To MApKeTIVYVK OUVIOTA TO TUAPO €KEIVO TNG ETTIXEIPNONG TTOU
aoxoAeiTal hge TNV dIEPEUVNON TWV AVAYKWY Kal ETTIOUUIWYV TwV
TTEAATWY aAMG KAl TV IKAVOTTOINON TOUG TTPOCQPEPOVTAG TO
KatdAMnAo TTpoidv/ utrnpeoia, otnv KATAAMNAN TIWA Kal OTov
KOTAAMNAO TTEAQTN.

Baoikry apuodidtnTa Tou JAPKETIVYK ATTOTEAEI N TUNMATOTTOINON
NG ayopdg (market segmentation). ‘ETo1 avaAuvoviag T1a
XOPOKTNPIOTIKA TwV TTEAATWY OAMA Kal TIC OUVBNKEG ayopdg
TTPOOTTOOEI va KATATAEEI TOUC TTEAATEC O€ OMAdEC ME OuoIa
XOPOAKTNPIOTIKA KAl CUUTTEPIPOPEG. 2TN OCUVEXEIQ ETTIAEYEl T
TMAMATA TA OTTOIa TTAPOUCIAlOUV TO PEYOAUTEPO EVOIAMEPOV KAl
OUVTAOOEI TO TTAAVO JAPKETIVYK.

MapdAo 1TOU N TINAR atToTeEAEi €vav aATTO TOUG PBACIKOTEPOUG
TPOTTOUG  ETTIKOIVWVIAG ME TOUG TTEAATEG TTPOKEIJEVOU  va
EMITEUXOEI N TTWANON TWV TTPOIOVIWYV TNG, UTTAPXOUV Kal GA\a
oToixeia TToU BonBouv oe auTr) TV TTPOOTTABeIa. Autd eival
YVWOTA WG 1a 4P TOU JUEIYUATOG MAPKETIVYK.

z StudySmart’
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IHapadoorakn TipoAoynon

Me Baon mv IIpoo@opa xat ™ Znmon — Supply and Demand (1)

H mipoAdynon pe Baon T mmpoo@opd Kai Tn {ritnon Bacietal oToug KavOveg TNG eAeUBepnC ayopdc. 2¢
TTOAAEC TTEPITITWOEIG Eival ATTOTEAECHATIK WG MEBODOC evw 0t AAANEC DeV gival APKETA ] XapakTnpileTal
WG TTapAavoun.

e 2& TIEPITITWOEIG OTTOU O AVTAYWVIOHUOG OE AEITOUPYEI IKAVOTTOINTIKA AOYW TTEPIOPICUWY OTTWG TTX. KPATIKN
TTAPEUPAC, CUYKUPIWY, YEWYPOAPIKWY TTEPIOPICUWY, N {ATnon civar aduvato va IKavoTroinBei atrd tnv
TTpooPopd. 'ET0l 0€ QUTEC TIC TTEPITTTWOEIC TiBevral {nTripaTta nOIKNAG WG TTPOC TNV TIMOAGYNON, ME
QVOTTOPEUKTEG CUVETTEIEC OTTWC TNV ATTAYOPEUON TNG METABOAAC Twv TIHWV i TNV €TTIROAR aAvWTATWY
opiwv.

* |loTopIKA atToTEAOUOCE TTAVTA CNUAVTIKO TTAPAYOVTA KABOPIOWOU TWV TILWV.

» Kal agopd 1n oxéon YeTacu 1n¢ MNpoo@opdc kai Zrntnong
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2 8 Me Baon mv IIpoo@opa xat ™ Znmon — Supply and Demand (2)

* To TPpOBAnua TNG TIHoAdynong pe Bdon T {ATNon dnuioupyeital dtav ol uTreuBuvol artrogacidouv va
ekTINAoouV TN ¢riTnon ue Baon AGBo¢ kpIThpIa Kal ueBddoUC.

« H mo ouyxvl TTpakTIK €ival n peBodoloyia TTou Baciletar otnv avriAnwn o1 4Tav Ol AvIaYWVIOTEC
TIMOAOYOUV TO TTPOIOV TOUG O€ XOUNA TIUA TOTE AUTO onMaivel OTI N YevikotEPN ¢NTnon €ival xapnAn kai
apa OUPPWVA HPE TOV VOMO TNG TIPOCPOPAC Kal TNG {NTnong TTPETTEl Kal ol idlol va TIJOAOYNOOUV
XapnAOTEPQ.

 To PORANUa TNG eKTiunONG TG (ATNONG YiveTal akOPa TTo TTOAUTTIAOKO Otav n {rtnon OpIoHEVWV
TTPOIOVIWY aAAACEl avecApTNTA ATTO TNV TIKA.

* [a mmapdadeiyya otnv mepiodo dlopydvwong Twv OAupTtTiakwy Aywvwy n ¢ATnon augrnbnke Xwpic va
EXOUV UEIWOEI 01 TIMEC TWV OWMATIWY TWV CEVOOOXEiWV.
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Opwouog Tyung (1)

H otparnyiky TigoAdynon cival n epapuoyn dedopévwy Kal TTPORAEWPEWV yia TN AQWN aToQACEWV £T01 WOTE va
QVTIOTOIXOUV Ol TIUEG TTWANONG ME TIC TIMEC TTOU O TTEAATNG €ival dIaTEBEINEVOC va TTANPWOCEL.

* Autrl n Aoyik TigoAdynong Baaciletal otn PEBodO TIHOAGYnong e Baon tnv agia (Value based), évav 6po 1ToU dev
onuaivel duwg 10 010 yiIa OAOUGC OOOUC CUMMETEXOUV OTn d1adIkaoia piag ouvaAAayng - TTwAnong.

« 'ET01 d1a@opeTIKA €ival N agia piag cuvaAAaync yia Tov TTwANTH Kal OIAQOPETIKN YIA TOV AyOPOAOTr) KAl TTPOKEIMEVOU VO
TIWOAOYAOEI KATTOI0G ME Bacon aia Ba TIPETTEl va OPIOTEN N oX€on TNG ME TNV TIMN TTOU XPEWVETAI TO TTPOIOV A N
UTTNPETia.

« Ta 1n diaxeipion Twv e06dwv (Revenue Mangement) n Tiun €ival TrEPICCOTEPO TTOAUTTAOKN OTOV OPICUO AAAG Kal OTOV
UTTOAOYIONG. AuTO oupBaivel IOTI AQUBAVEI UTTOWIV TTEPICOOTEPEC TTAPAUETPOUC ATTO OTI OI TTAPATIAVW WEBODOI

O opIoPdG TNG TIUAG Oev TTEPINAUPBAVEI TO KOOTOG, TO KEPDOG, TNV TTPOC@POPA Kal Tn nTnon i Tnv amdédoon £TTi Twv
ETTEVOEQUUEVWV KePaAaiwv. lNa Tn otpatnyikl TIMOAGYNon n TR &&v TTPOKUTITEl PHOVOo padnuatikd pe Bdon Tov
UTTOAOYIONO MIaG ouvapTnong. O utreUBuvog TIHOAGYNO NG ival atrapaitnto va AGRElI UTTOWIV TOU KAl TTAPAMETPOUG TTOU
d¢ev gival duvaTdv va UTTOAOYIOTOUV HE PaBnuatikd TpOTIO.
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30 Opropog Tyung (2)

[Mapddelypa TETOIWV EPWTHCEWV TTOU TTPETTEI va aTravToel o Revenue Manager oTnv TEQITITWON €VOG ¢eEvodOoXEioU yia
Eva PEPOVWMPEVO TTEAATN TTOU ¢NTG va PABEN TNV TIYr TOU dWUATIOU aTTOTEAOUV Ol TTAPAKATW:

1. Kard méoo n Ty TTou Ba TTANpwoel oruepa o TTEAATNG Ba eTTnPedacel TNV ATTOPACH TOU va eTTAVAAAREl TRV ayopd TNG
UTTNPETIAG;
2. 'Exer uttoAoyioTei 10 evOEXOMEVO
aKUPWONG TNV TEAEUTAIO OTIYUA;
MN EMPAVIONG TOU TTEAQTN;
OIOUOVNG TTEPICCOTEPWY NUEPWIV;
NAauBaveral uttOWIV N TINA TTOU BiVEl O AVTAYWVIOUOG YIa TNV CUYKEKPIYEV KATNYOPIa TTOU AVAKEl O TTEAATNG;
‘Exouv An@Bei uttéwiv o1 TpdoBEeTEC ayopEC TTOU Ba TTPAYMATOTIOINCEl O TTEAATNG; (QaynTo, TTOTO KATT)
[Mola €ival N oxéon TNG €TTIXEIPNONG ME TOV CUYKEKPIMEVO TTEAATN N TV KATNYOPIa TTOU QVNKEI
‘Exel An@Oei uttowiv av o TpOTTog TTANPWHNG €ival TTioTwaon, PETPNTA, N TTPOTTANPWHEVOG AoyapIaouog;
‘Exel ouvuttoAoyIoTel TO KavAAl dlavourng atrd TO OTTOIO TTPOEPXETAl O OUYKEKPINEVOS TTEAATNG;

N O R W

H amavinon ota mapammavw €pwTthuata Oev €ival aTtrAr), TTapOAa autd O UTTEUBUVOG TIHJOAOYNONG TIPETTEI va OWOEl
ATTAVTNON KAl PJAAIOTO AUECA. 2€ TTOAAEG TTEQITTITWOEIG €ival aduvarto va d0B&i atrdvTnon Xwpeic TN Xpnon texvoAoyiag,
EMTTEIPIAG KAl avAAUONG TwV OEOONEVWV
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31 Jvunepipopa Karavariotn (1)

e 270 TTAQiOIa TNG OTPATNYIKNAG TIMOAOYNONG O AYOPAOTHG £XEI TOV TTPWTAYWVIOTIKO POA0 0Tn d1adikagia eUpeong TNG KATAANANG
TIUNG.

« KaAoUpaoTe va avakaAUWOUE TN AOYIKA IO TNV OTTOI0 O ayopaoTnG €TTIAEYEI TO TTPOIOV HAG, KAl TO TTPOCWTTIKA KPITHPIA TTOU
XPNOIMOTTOIEI YIa VO aTTOPaCioEl av N TIUA €ival CwWOoTH.

* Avayvwpilovrag OTI KGBe AvOpwTTOG €ival OINQPOPETIKOG Eival AVAPEVOUEVO VA UTTAPXEI dIAPOPOTTOINoN OTOV TPOTTO TTOU O
ayopaoTAG aTToQaaciel yia TO av N TIUR €VOG TTPOIOVTOG N MIAG UTTNPECIAG €ival cupgépouca. H ouvaAlayr) TTou TTpoKeITal va
TTPAYMUATOTTOINCEl TTPETTEI VA TOU TTAPEXEI TN MEYOAUTEPN agia o€ oXEoN ME TOV AVTAYWVIOUO KOl 0€ OXEON ME TA XPAMATA TTOU
KAAEITAI va TTANPWOEL.

*  Oa péTTel va TovIoTE OTI Ta XpAuaTa dev €xouv atrd pova Toug KaTrola agia kal o Adyog UTTapéng Toug gival n dlEUKOAUVO N Twv
OUVOANOYWV.

» [lpokelyévou va Trpaypartotroin®ei n €mOuunt ocuvaAAayr B6a TTPETTEl Kal Ta dUO HEPN TNG ouvaAlayng va Bewpouv OTI
KEPOICouV.

* [a va ocupBei autd Ba TTPETTEI KAl TA QUO PEPN VA ATTOXWPEIOTOUV KATI TTOU £XEI agia (TTX. XPOVO, TTPWTEG UAEG, €va AAAO TTPOIOV)
ME ATTWTEPO OKOTTO TO KEPDOG.
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32 Jvunepipopa Kartavaiotn (2)

* [a va uttdpgel KEPOOG OUWC Ba TTPETTEI VO ATTOXWPIOTEIC KATI XAMNASTEPNG agiag yIa va ATTOKTACEIC KATI JE HEYAAUTEPN.

« ‘Etol ka1 0T TTEPITITWON MIOG OUVAAAQYAG OTOV TOUPIOTIKO KAGDO O ayopaoTnG MTTOPEI VA ATTOXWEICETAI £Va OUYKEKPIUEVO
XPNUATIKO TTOOO avA NUEPA TTPOKEINEVOU VA EEKOUPAOTEI, KAl VA BILCEI UIa VEQ EUTTEIPIA O€ £va EEVODOXEIO.

» O ayopaoTrg Bewpei 611 KEPBICEI DIOTI CUPPWVA UE Ta OIKA TOU KPITHPIA N NPEPiIa Kal N xaAdpwon agiCouv

O ayopaoTrg €TMIOUMEI TO TTPOCWTTIKO OPEAOG OTAV TTPAYMATOTTOIEI MIO CUVAAAQYT, TO OTTOIO OPICETAl WG:
AvtiIAneOnoa Agia — TiuR Ayopdg = lNpoowtrikd O@eAog

* [lapatnpoupe OTI TO TTPOCWTTIKO OPEAOC ival AUAO Kal CUVETTWG TTOAU QUCKOAO va eKTINNOEL. MapoAa auTtd TTPETTEN va EKTIUNBE.

* [lpokelyévou o TTWANTAC va KAAUWEI TIC aVAYKEC TOU ayopaoTr 0 oTToiog avalnrei TN HEyaAUTePN adia yia autd TTOU TTANPWVE,
Ba TTpéTTEl va avalnTAcel TTANPOPOPIES yIa auTr} aTTd TNV OTTITIKA YWVid TOU ayopaoTH TTPOKEINEVOU va KaBopioe! TNV TIWN.
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33 Jvumepiupopa Kartavariotn (3)

* To dlatnPACIPNO AVTAYWVIOTIKO TTAEOVEKTNUA Eival ONUAVTIKOG TTAOPAYOVTAG ETTIRIWONG TWV ETTIXEIPNOEWY
o€ éva OIapKWG JETaBaAAOuEvo TTEPIBAAAOV.

 H TreplopiopEvn XPNon TG TIMOAOYNONG WG £va OTPATNYIKO €PYAAEio yia Tn dnuioupyia aAAG kal Tn
dlaTAPNON TOU QVTAYWVIOTIKOU TTAEOVEKTAMATOC OnMIoOUPYNOE TNV E€uKkaipia yia TIC ETMXEIPROEIC VO
avaBewprioouV TIC ATTOYEIC TOUC TTEPI TIMOAGYNONG KAl VO UIOBETAOOUV N CUNBATIKEC OTPATNYIKEG.

* H otparnyiki TiIHOAGYNON TTPOTEIVEI MIa JIAPOPETIKN TTPOCEYYION £€QApUOYAS TNG HEBODOOU TIHOAGYNONG ME
Baon TNV agia woTe va dNUIOUPYNOEI KAl VO EKPETAAAEUTEI TO AVTAYWVIOTIKO TTAEOVEKTNMA.

 Me Bdon aut) TN OTPATNYIKA N ETIXEIPNON KAAEiTaI va Bpel TNV KATAAANAN TIU WOTE va TTEPIOPIOTEI O

KivOUVOG TTOU TTPOKUTITEI ATTO TN dlagopd PeTacu avriAngbnoag agiag (perceived value) kal TNG agiag mTou
TTapEXETAl atTd TO TTPOIOV oUYKpPIoNG (reference product).
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Iyxeon Adiag - Tyung (1)

* YTapxXouv OUO OTITIKEG YWVIEG WE TIG OTTOIEG UTTOPEI va €I KATTOIOC Uia OUVAAAQyr, QuTr) TOU ayopaaoTH] Kal
AuUTR TOU TTWANTA.

« 2TNV TTEPITITWON TOU TTWANTA TO ATTOTEAEGUA TG GUVAAAQYRC €ival EUKOAQ avTIANTITO KOl UTTOAOYITIJO.

e 2TNV TTEPITITWON TOU AyopaoTH ONWG UTTAPXOUV TTAPAUETPOI TToU OV Eival EUKOAO va €KTIMNOOUV Kal WG
ouVETTEIQ OUOKOAO va agloAoynBouv. Mg 10 va pun yvwpi{ouue TO TTPAYMATIKO KEPDOC TOU ayopaoT UETA
atrd pia ouvaAAayn Hag odnyei o€ UVOANQYEC QU@iBOANG ETTITUXIAG.

« 2¢€ avriBeon pe Tov TTWANTA N agia Kal TO TTPOCWTTIKO KEPDOC TOU ayopaoTh eival ayvwoTa. AuTog gival Kal
0 AGYOC TTOU Kavel TNV HEBODOO TIHOAGYNOoNG HE BAoN TO KOOGTOG MIa EUKOAN AUON aTO TTPORANUA TNG TIWNAG.
Opwg ota mAdicla TG aTpaATNYIKAG TIMOAOYNONG TIPETTEI va TIMOAOYOOUNE AQuBAvovTag uttoWiv TO
KEPOOG TOU AyopaaTH.
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3D  Zxéon Atiag - Tyuig (2)

2UuvaAAayn atrd TNV OTTTIKN YwVid TOU TTWANTA:
Tiun NMwAnong — KéoTtog = KEpdocg (XpnuaTikd)

2uvaAAayni a1rdé TNV OTITIKA YWVid TOU OYOPOOTA:
AvtihapBavouevn Acia ( Auho Ogelog ) - Tiun TTwAnong = MNpoowTriko KEpdog

O TPAOTTOC JE TOV OTTOIO AEITOUPYEI N OTPATNYIKA TIMOAOYNON HOG ETTITPETTEI VA DIAUOPPWOOUNE
TIG TIMEG TWV TTPOIOVTWYV KAl UTTNPECIWY XPNOIUOTTOIWVTAG TNV TTEAQTOKEVTPIKI TTPOCEYYION,
OnAadn PE yVWHUOVA TNV PEYIOTN IKAVOTTOINGON TOU TTEAATN.

—EKIVWVTAG ATTO TNV YEYIOTN TIMA YIA TNV OTTOIA O TTEAATNG £XEI TTPOCWTTIKO OYEAOG
uTToAOYi{oUE TO KEPDOC KAl yIa TNV ETTIXEIPNON.
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36 MetapAnt) TywoAoynomn — Differential Pricing (1)

* Mgt 10 6po peTABANTA TIHOAOYNGON EVVOOUNE TN DIAPOPPWAN DIAPOPETIKWY TIMWYV Yid TNV TTWANCN Tou idlou
TTPOIOVTOC O€ DIAPOPETIKOUG TTEAATEG.

 2UPowva Pe aut TN MEBODO TIMOAOYNONG TO TEAIKO TIPOIOV €Xel OIAQOPETIKA TIUR avaAoya HE TNV
KATNyopia TTOU avAKEl O TTEAATNG.

 Autl n pEBODOC e@apudleTal TTOAU OUXVA OTOV KAADO TNG TTAPOXNG UTTNPECIWV OTTWG OTIC UTTNPECIES
QIAOEEVIOC KA HETAPOPWV.

» O1 gTaIpEieC TTPOKEINEVOU VA PEYICTOTTOINOOUV TN XPHON TwV UTTOOONWY TOUC KOl KAT' €TTEKTAON Ta €000
TOUG, EKMUETAAAEUOVTAl TNV TIEPICCEUOUMEVN XWPNTIKOTNTA TOUG XPNOIMOTTOIWVTOG TN  METABANTA
TIMOAGYNON.

* Me autd Tov TPAOTTO aTTEUBUVOVTAlI O€ KATNYOPIEC KATAVAAWTWY TTOU £TTIBUHMOUV TO TTPOIGV TOUG OAAG TOUG
gival QUOKOAO VO TO QTTOKT|OOUV.
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MetapAnm TyoAoynon — Differential Pricing (2)

o 2TNV TTEQITITWON TwV BAAACOIWV HETAPOPWY UTTAPXEI DIAXWPICUOS TwV ETTIPATWY O OPAdEC OTTWC
@OITNTES, NAIKIWPEVOUG, ATTOPOUC, TTOAUTEKVOUC Kal N XPEWON DIAQOPETIKWY TIHWY YIa TNV idla akpIfwg
UTTNPEOTIQ.

e 2TNV TTOPATTAVW TTEPITITWON N OIA@OPOTTOINCN TWV TIHWYV €ival EUPEWS ATTOOEKTH OTTO TO KOIVO KAl T
OPEAN YIa TNV KOIVWVia TTOAAATTAQ.

« Opwg Ba trpéTrel va onuelwdei 0T n PeTABANTA TIHOAOYNON QVTIMETWTTICETAI O TTOAAEG TTEPIOCCOTEPEC

TTEQITITWOEIC KAl PE KAYUTTOWia, atrd TTEAATEC TTOU Bewpouv Ot adikouvral OI10TI TTARpwWoav TNV idia
UTTNPECIa akPIBOTEPA ATTO KATTOIOV GAAO.
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IIpaktikeg Revenue Management
38 (Awayeipron Ecodowv)
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YuvvoAkeg Xrpatnyikeg Revenue Management

SELLING

Type of rooms
The right product # and capacities

Market
The right customer [ 3 Segmentation Historical Data
& Booking
Patterns

Forecasting
. _’ Pricing demand to
The right price Structure establish revenue

Market

! management
Overview 9

strategies

The right time q Seasonality

and events

THROUGH

Distributi Optimised
The right channels [ 2 :etlwl;r':n Commission

lnyn: TrekkSoft
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4 O ApPYEC O1AYEIPLOTIC EGOO WYV

1. O1 eMIXEIPAOEIG UTTAPXOUV YIa va dnuioupyouv TTAOUTO (agia) yia TOUG TTEAATEG TOUG.

2. OlI eMTUXNMUEVEG ETTIXEIPNOEIC EOTIACOUV TTPOCEKTIKA OTO £CWTEPIKO TTEPIBAAANOV KaI TIG AVAYKEG TWV TTEAATWV
TOUG TTAPA OTO ECWTEPIKO TOUG KAl TIG AVAYKEG TNG id1AC TNG ETTIXEIPNONG.

3. O1 katavoAwTéC atro@acilouv Aoyika Baoilduevol oTnv avtiAnyn yia Tnv agia mou 6a AdBouv o€ oxEon HE TIC

TIMEG TTOU Ba TTANPWOOoUV.

H agia evoc rpoidvToc i utThpeaiag gival ion Je auTd TTou o TTEAATNC cival TTpdBuuoC va TTANPWOEL.

H1ToI160TNTATOUTTPOIOVTOGEIVAIONUAVTIKA,GAAGNTTOIOTNTATWVUTINPEECIWVEIVAI ECICOU ONUAVTIKI).

OT1r0100ATTOTEAAAQYAOTNVITOIOTATATOUTTPOIOVTOC, TNVUTTNPECIANTAVTIMAEXEl AUECO QVTIKTUTTO OTNV Ogia TTou

avTIAaPBaveTal o TTEAATNG.

H Tiu atroTeAei Eva 10XUPO UNVUMNA TTOU OTEAVEL N ETAIPIA TTPOG TOUG TTEAATEG TNG.

AIQQOPETIKOI AYOPAOTEC AVTIOTOIXOUV OIOPOPETIKES ACIEC YIa TO iDIO TTPOIOV ] UTTNPECIA KOl WG CUVETTEIA Eival

TTPGBuPOI va TTANPWOOUV dIAPOPETIKK TIW.

9. Zrparnyikn TiyoAdynon €ival n e@appoyn OeOOUEVWY KOl AVAAUTIKWY TEXVIKWYV YIA TNV ATTOTEAECUATIKI) TAUTION
TWV TIJWV JE TNV avTiAnyn TNG agiag Tou TTEAQTN Kal TV TTpoBuia va ayopdaocl.

10. O1 utrevBuvol diaxeipiong 000wV €ival Ta appddia AToua yia TN BEATIOTOTTOINON TWV £E000WV KAl KEPOWYV TNG
ETTIXEIPNONG.

o Gk

o N
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4 1 Agikteg awtodotikotntag Awayeipone Ecodwv (1)

[Ma TNV agloAdynon tng dlaxeipiong 000wV XPNOIUOTIOIEITAI €va OUVOAO OEIKTWYV TTOU
AappBavouv uttogiv dedopEva OTTWG TI.X. TV TIWN TTwANONG Twv dwHaTiwy, Tov apiBuod
TTwANonNg dwuaTtiwy, TNV TTANEOTNTA KAl TN MEON TIUR TTWANONG Twv dWHATIWY ava

nUEPQ.

[MapakdaTw TTapoucialovral ol CNUAVTIKOTEPOI OEIKTEC TTOU e@appolovTal oTNV TTPALN.
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4 > Agikteg awtodootikotntag Awayeiprone Ecodwv (2)

Q1 O€iKTEC TTOU XPNOIUOTTOIOUV TIC TTAPATTAVW METABANTEC €ival O £ENC:

ADR
O ouyKeKpPIMEVOGS OEIKTNG ONAWVEI TN PEaN TIMA dwuaTiou avd nuéEPa kal opieTal wg:

ADR = 2UvoAo Ecodwv Huépag / ZuvoAo MNwAnBéviwy AwpaTtiwv
OCC
H TAnpdTNTa 1] 0ccupancy avTITTPOCWTTEUEI TO TTOCOOTO TWV dWHPATIWY TTOU TTWANBNKav ava dedoNEVO

XPOVIKO dl1doTnua (NUEpa, EfOouada, pivag, Xpovog) Kal opileTal w:

OCC = ApiBu6G MNMwANBEvTwy AwpaTiwy / 20volo AlaBéaipywy AwpaTiwv
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Agikteg awtodootikotntag Awayeiprone Ecodwv (3)

RevPAR
2UMBoAICelI Ta £000a ava diabEaipo dwPATIo 1 revenue per available room. Eival 1o péco €00d0 TTOU
TTapAxOnkKe atrd 10 KABE DIABECINO OWHATIO OE OUYKEKPIMEVN TTEPIODO.

Y1roAoyileTal JE TOUG TTOPAKATW dUO TPOTTOUS:
1. MéonTiynHpépag x NMAnpotnTa = RevPAR

2. 2UvoAika 'Ecoda atrd AwudTia / Ap1Buod AlaBsoipwy AwpaTtiwv MNpog MNwAnon = RevPAR

[Mp€T1TEl VO TOVIOTEI OTI TO £0000 AVTITTPOOWITEUOUYV TTWANOCEIC OWUATIWV KAl JOVO.

BINTEO: https://www.youtube.com/watch?v=29I8NL GOoXw
z StudySmart’ 4



https://www.youtube.com/watch?v=29l8NLG0oXw

Agikteg awtodootikotntag Awayeipione Ecodwv (4)

GOPPAR
(gross operating profit per available room)

2UMPBOAICEI TO JIKTO AEITOUPYIKO KEPOOG ava dlaBEaipo dwuartio. Eival To yEoo AeIToupyiko KEPOOC TTOU
TTapaxOnke atrd KAOe dIABECIUO OWUATIO OE OUYKEKPIMEVN TTEPIODO.

YT1ToAoyi{ETAI UE TOV TTAPAKATW TPOTTO:

(ZuvoAIKa 'Ecoda — K&oTog eAeyxOuevo atrd Tn d1oiknaon )/ ZuVoAIKOC apIBudG d1aBéaiywy dwuaTtiwy =
GOPPAR
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4 5 IIpofreyn e (mmmonc (Forecasting Demand)

« H dievépyeia TTpoBAEWewV gival pia TTOAU ouvnBiopEvn diadikaoia yia TIG emXepnoelc. BonBouv tn dioiknon otn
Anwn ammro@dacewyv Baciouévwy o€ TTANpo@opiec Kal Aiyotepo o€ diaiodnon. Eival xprioipec o€ éva eupu @aoua
AEITOUPYIWV TNG ETTIXEIPNONG OTTWG TOV PHAKPOTTPOBECHO OTPATNYIKO OXEDIACTUO, TN dlaXEipIon TTPOCWTTIKOU, TOV
TTPOYPANMATIONO TNG TTAPAYWYNG, TOV TTPOCdIOPIoHO TNG {TNoNG.

« Me tov 6po Ziitnon ( Demand ) evvoouue Tov apIBPO TwV eVOEXOUEVWY TTEAQTWYV TTOU £XOUV TO VOIQPEPOV AAAG
Kal Tn duvatotnTa va ayopAdoouv Ta TIPOIOVTA TTPOG TTWANCN MIAG ETAIPEIAG OTN CUYKEKPIMEVN TIUR TTOU
TTPOCPEPOVTAL.

* [lpokeipévou va TTpoBAe@Bei n ATNON €ival ATTAPAITATO N ETTIXEIPNON VA TNPEI AETTTOUEPEC APXEIO JE TA OTOIXEIA
TWV TTEAATWY AAAQ Kal TTANPOPOPIEG OTTWG TN CUXVOTNTA ETTIOKEWEWV KAl TIG TIHEG.

« H amoteAeopatikr) TTpOBAewn atroTeAsiTal atrd TE00Epa PEPN. Ta I0TOPIKG dedOMEVA, TO HEAAOVTIKA OEdOMEVA, TA
onNUEPIVA dedOMEVA Kal TNV AETTTOMEPN avAAUCN TIC EIKOVAC TTOU o divouv Ta dedouéva auTd.

« O1 akpiBeic TTPoPAEWeIg cival ammapaitnTeg yia Tov Revenue Manager yiati Tov BonBouv va AdBel KaAUTEPES
QATTOPACEIC YIA TO TTWE Ba SIAXEIPIOTEI TIC TIMES TWV TTPOIOVTWY I} UTTNPECIWV.
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4 6 Znmuata HOwnc

* HOIKO QiAnpua atroTeAel TO yeyovog OTI XPNOIPOTTOIOUVTAl TTIPOCWTTIKA OedoMEVa yia va TTPORAEPOEi n
¢ntnon.

» [a mapddeiyua Eva Eevodoxeio UTTOPEI va avaAUoEl T XAPAKTNPIOTIKA TwV TTEAATWY WOTE va pubuioel TIg
TIMEC Pacel TG NTNONG, TTPAYMA TTou TTOANOI TTEAATEC O yvwpilouv OTI cuuBaivel. ‘ETol TTOANOI TTEAATEC
BAETTOVTAG DIAPOPETIKEG TIMEG XWPIG va yvwpilouv 1o AOyo Bewpouv o1 adikouvTal.

« TéAo¢ mrapatnpeital 611 N Alaxeipion Eocddwv (Revenue management) utropei va dnUIoUpynOEl Kal VEEC
KATAVOAWTIKEC CUUTTEPIPOPES. KATI TETOIO cuuPaivel ye TIG TINEC TeAeuTaiag omiyung (Last Minute) 61Tou
TTOANOI TTEAATEC QVTi VA KAEIVOUV VWPITEPA TTEPIMEVOUV TIG OKUPWOEIC TEAEUTAIOG OTIYUNG WOTE VA
TTETUXOUV KAAUTEPEG TIUEG.

 TéAoC Oa Trpétrel va TovioTel OTI €ival amTaAPAiTNTO O TTEAATEG va ETTIAEYOUV UTINPECIEC £XOVTAG
TTANPOPOPNON YIA TIG TIPAKTIKEG TNG KABE €TAIPEIAG KAI TNV TIMOAOYIAKNA TNG TTOAITIKN
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4 7 'Eva ammAo mapadetypa asto 1o E€VOOOoYEIAKO KAAOO

SUPPLY DEMAND SUPPLY + DEMAND

This hotel has 120 bedrooms | 1he rate of these rooms will | The aim is to match supply
change based on demand. and demand to increase the

Al FEonmS A= i sdme Higher demand equals a optimal revenue which can

BINTEO: and have the same fixed higher price. be achieved.
https://www.youtube.com/watch?v=iJWIRxrdco4 5t
Room Rooms
'’ % HOTEL & § Rate Sold Total Room Revenue
€21,106
€150 40 h
€150 i Total rooms sold
€210 110 e
€250 115
Optimal Rate =
€130 120
g €176
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SUUTEPATUATA
49

H xprnon Pacikwv peBodwv TIHoOAOYNnoNG Oev atroTeAOUV TTIA EVOEIEN ATTOTEAECUATIKAG OI0IKNONG Kal
OUVAVTWVTAI O€ ETTIXEIPNOEIC TTOU adUVATOUV VA QVTIMETWITIOOUV TOV QAVIOYWVIOHMO OAAG Kal va
IKAVOTTOIN)OOUV TIG TTPOTIMACEIC TWV TTEAATWY TOUG.

* 270 OUVAMIKO TTEPIBAAANOV TTOU dPACTNPIOTTOIOUVTAI Ol CNUEPIVEG ETTIXEIPAOEIC ME TN paydaia aviaAAayn
TTANPOPOPIWY O€ TTPAYUATIKO XPOVO, N EQapuUoy HOVO diag ueBodou TIHoAOYnoNnG atroTeAEi aduvapia.

e 2TNV TIPAEN O ETMITUXNMEVEG E€TAIPIEC €£PAPUOlOUV €va OUVOUQOMNO MEBOOWV TIOAOYNONG OTTWG TN
oTPATNYIKA, TN OUVAMIKA Kal TN METABANTA WOTE va PTTOpoUV va EETTEPVOUV TOV QVIAYWVIOWO, VO
IKAVOTTOIOUV TOUG TTEAATEC TOUG KAl VO aTTOAANBAVOUV UYWNAEC ATTODOCEIC ETTI TWV ETTEVOUOCEWVY TOUG.

* O1 peBodoI TTou Paailovral TTEPICCOTEPO OTN dAICONON KAl EUTTEIPIA TWV AVWTATWY OTEAEXWV TTPETTEl VA

QVTIKOTAOTABOUV PE TTPOKTIKEC OTTWC TN dlaXEipIoN €00dWV £TO1 WOTE 0 KABE TTEAATNC va aTTOAQUBAVEI TO
KATAAANAO TTPOIOV 0TV KATAAANAN TIUA KAl TN OTIYMA TTOU QUTOC ETTIBUUEI va TO ATTOKTAOEL.
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